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Assabet Advisors is an  

independent Massachusetts Regis-
tered Investment Adviser (see article 
on p. 2), seeking sound and custom-
ized investment solutions for high net 
worth individuals, businesses and 
foundations. 

Focusing our business on  larger 
portfolios, we are able to offer our 
clients highly flexible services and 
frequent communication. 

We are among a limited group of fee-
based advisors who are  approved 
for  access  to the funds of Dimen-
sional Fund Advisors. 

 

Watching a Goldman Sachs representa-
tive indignantly refute charges made in 
the New York Times op-ed pages about 
the demise of their corporate culture, I 
was reminded of how often I hear about 
the growth of “greed” in our culture. As 
cultural values or  vices tend to be perva-
sive, is the expansion of greed broader 
than Goldman Sachs? I don't have the 
answers, just some musings. Please join 
me in those: 

Greed, of course, was categorized centu-
ries ago as one of the “7 Deadly Sins” 
and defined as an insatiable desire for 
money or power. In the same way that 
gluttony is different from the simple act 
of satisfying normal hunger, greed is 
different from simply wanting material 
things. Greed is a sin of excess. Its anto-
nym is the virtue of charity, presumably 
because greed fosters self-indulgence at 
the expense of other people.  

As evidence of expanding greed, con-
sider the popularity of CNBC’s weekly 
show “American Greed.” Producers have 
had no problem finding  enough stories 
of criminal greed to fill the time slot 
through its 6th season, nor have they 
struggled to find an audience. What is 
our fascination with greed? 

Consider the extremes of “competitive   
shopping” even to the point of one eager 
shopper pepper-spraying others in the 
Black Friday rush.  

Consider high credit card debt, not in the 
case of the unemployed desperate for 
food and healthcare services, but debt 
incurred by those who won’t delay grati-
fication by saying, “I can’t afford this.” 

Consider the worship of those pop idols 
who have only their sumptuous lifestyle 
and celebrity to admire. Someone is 
watching  MTV’s “Cribs.”  Why? 

Consider that there are Americans at 
nearly all levels of wealth who supersize  
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their meals, their homes, their collection 
of belongings. Mea culpa? Sometimes.  

I don’t know where the moral limit lies 
that separates sufficiency from greed. 
More important, I wonder if we have lost 
even the concept of that limit. Apart 
from someone robbing our house or em-
bezzling from our business, do we still 
even believe that greed is bad? Gordon 
Gekko the villain in the movie “Wall 
Street” (1987) announced: “Greed, for 
lack of another word, is good.” In 2008, 
cowriter Stanley Weiser lamented that  
“Gordon Gekko has been mythologized 
and elevated from the role of villain to 
that of hero.” 1 

Many writers insist that corporate culture 
is far more greedy than it was 3-4 dec-
ades ago. They cite extreme income dis-
parities. Executive salaries in the top 
companies have quadrupled since the 
1970s as taxes for the top tiers have 
shrunk.2 With compensation at vast mul-
tiples beyond a baseline of need, some 
executive lifestyles are addictively lav-
ish. Acknowledging that greed is a nor-
mal human tendency, a Time Magazine 
writer suggested in 2007, “maybe an 
especially virulent strain of greed is 
spreading, something like bird flu.”3  
How many people who express disgust 
at corporate greed would do the same 
thing given a chance? 

Dylan Ratigan who for several years 
hosted CNBC’s financial news show 
“Fast Money,” recently published a book 
Greedy Bastard$. An unabashed capital-
ist, he sees an alarming shift in Ameri-
can culture. “Americans have a long 
tradition of getting rich by making a 
great product or service that contributes 
to the growth of our economy. But 
”greedy bastards” have given up on cre-
ating value for others and instead get 
their money by rigging the game so they 
can steal from the rest of us.” 4 Ouch! 

  continued p. 2 
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To the SEC and Back Again 

Enter the 2008 financial crisis, and the uproar surrounding 
the SECs inept oversight. One result of the Dodd-Frank 
regulatory reforms was that up to 3,200 “mid-sized advisers 
(those with AUM between $25 and $100 million) must have 
reverted from SEC to state registration by June 28, 2012. 
Accordingly, we have made the switch and are now regis-
tered with Massachusetts once again.. 

What will change? Nothing of substance for our clients. We 
took compliance seriously with the SEC and will do no less 
with the state. Very likely it will be tougher for us. When 
the SEC was overburdened, firms were audited on the aver-
age of once every 11 years. Small companies like us were 
what brought up that average. As a tiny fish in the big pond, 
we flew below the radar and never did entertain SEC audi-
tors. Many expect that most of the firms returning to MA 
oversight will be audited within the first year. We’re ready. 

So far we’ve found the people at the MA Securities Division 
to be accessible and helpful. Moving “back” will be espe-
cially difficult for the mid-sized advisors who do significant 
business in more than one state and therefore must do multi-
ple registrations and expect multiple audits. Although we do 
have some clients scattered outside of MA, no other state 
has the critical number requiring registration.  

We hate to lose the cachet of being “SEC registered.” Apart 
from that little bit of snobbery,  we’re fine with the change. 

J. Gleeson, The Long Goodbye, www.registeredrep.com, 3/14/12 

 One of the most publicized example of corporate greediness 
is what caused Goldman Sachs managers to testify before a 
Senate subcommittee last April. Viewers were shocked to 
learn that GS had “sold short’ (betted against) the same low 
quality mortgage-related securities that they had aggres-
sively sold to their own clients. When the securities tum-
bled in value, the company made huge profits. That’s why 
their recent  show of righteous indignation fell flat. 

But GS isn’t alone. We read daily of investment advisors 
who cheat their clients, even one who resorted to murder to 
conceal his crime5. Financial scams are the fastest growing 
type of elder abuse6. Identity theft is rampant. And so on.  

Why might our culture have become more greedy? Why do 
we emphasize outcomes not practices? Some credit the gen-
eral decline in religion and morality.7  The impact of adver-
tising with the communication revolution also might be a 
factor.  

What can we do? First, we can be wary in all our dealings,  

Assabet Advisors, LLC began business as a registered invest-
ment adviser in 2003. We were organized in the state of Dela-
ware, got an Employer Identification Number, and filed to do 
business as an LLC within the Commonwealth of Massachu-
setts. Then we had to complete the lengthy required registra-
tion with a regulatory body.  

Non broker-dealer registered investment advisers are regulated 
by either the securities division of the state(s) in which they do 
business or by the Securities and Exchange Commission 
(SEC) so it’s one of those bodies that reviews and approves 
the filings, receives our annual fees, and can arrive on our 
doorstep at extremely short notice for an audit. Given our ini-
tial size (assets under management (AUM) = exactly $0.00) 
we did not qualify for SEC registration. At the time AUM had 
to exceed $25 million and that seemed a long way off.  

We created the 2-part Form ADV ourselves but with editing 
by an attorney. We purchased a Surety Bond. We established 
our credentials. Wayne invoked his CFA. He likes to boast 
about  his very low charter number (which simply serves to 
indicate his very high age). Lisa sat for the Uniform Invest-
ment Adviser Law Exam (Series 65). We paid our registration 
fees. We were in business! 

Investing the money never seemed the biggest challenge. 
Rather, we had a lot to learn about RIA compliance and busi-
ness management. We proved educable and Assabet Advisors 
grew. By 2006 we had surpassed the $25 million threshold and 
moved from state to SEC registration. It felt like the big time. 

as greedy people and institutions are looking for victims. 
Then, we can monitor greed in our own attitudes and be-
haviors. Finally, we can avoid cynicism and remain aware 
of all the good in people. Charles Kuralt taught us this les-
son from his travels (On the Road) “The everyday kindness 
of back roads more than makes up for the acts of greed in 
the headlines.”   

Here’s hoping. 

 

1 S. Weiser, “Repeat After Me: 
Greed is Not Good,” LA Times, 
10/15/08, 2 P. Whoriskey, “With 
Executive Pay, Rich Pull Away from the Rest of America,” 
Washington Post, 6/18/11, 3M. Kingsley,“Private Equity 
Pigs,”Time, 7/19/07, 4 D. Ratigan, Greedy Bastards$, 2012 5 

“Advisor Charged,”www.fa-mag.com, 3/6/12, 6 B. Repa, “Elder 
Abuse: Financial Scams Against Seniors, www.nolo.com, 7 C. 
Murray, Coming Apart: The State of White America 1960-2010 
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Stupid Taxes 

 

 

The first quarter was an agreeable period for stock investors.   Returns were up across equity asset classes and in all domestic 
sectors but for utilities. The S&P Index of large capitalization U.S. stocks rose by 12.6%, the best first quarter return in a dec-
ade. The Russell 2000 Index of small stocks gained by 12.4%. International equities (MSCI EAFE Index) rose by nearly 11% 
and emerging markets (MSCI Emerging Markets Index) exceeded 14%. Growth stocks surpassed value across all capitaliza-
tion levels. Making the experience even better, markets were far less volatile than in recent quarters.  

Improved market sentiment was caused by encouraging economic data and global central bank support. In the U.S., stronger 
corporate earnings growth, an acceleration in GDP growth, stronger sales for both consumer products and durable goods and 
healthy jobs growth combined to signal a sustainable economic recovery. Only housing difficulties appeared intractable. Fed 
Chairman Bernanke announced “continued accommodative policies” through 2014. At the same time, improved sentiment 
reflected relief that the European central bank took aggressive action to avert an immediate crisis.  

Bond markets rose modestly on substantial global liquidity. With greater confidence in the economy and a hunger for yield, 
investors favored high yield corporates during the period while US Treasury bonds had their first negative quarter since 2010. 
Yields rose briefly late in the quarter because apparent economic strength reduced the need for Treasuries as a “safe harbor,” 
despite Bernanke’s assurances. Yield spreads are historically low. 

To the date of this writing (April 20), the second quarter has not been as benign. Corporate earnings announcements have 
been strong but manufacturing and jobs data has been disappointing. Fears of the European debt crisis have revived. Investors 
also are aware of the potential for an exacerbation of hostilities between Israel and Iran. Domestically, we have the looming 
backdrop of the election and our own sovereign indebtedness. Stock market volatility has increased. Interest rates have fallen 
slightly and flows into high yield bonds are slower. 

 

Economic and Financial Review 

As stupid as they sound, these taxes, like others, at least go to pay for something the citizenry presumably needs or wants. 

However, the expression “paying the stupid tax” refers to those dumb errors we make that cost us money needlessly. This 

would include neglecting to pay off your credit card on time and accruing a needless late charge, routinely playing the lot-

tery, paying penalties and taxes when you prematurely withdraw from your 401(k), putting a tax-deferred annuity within a 

tax-qualified account, jumping on a  “You can’t lose!” investment tip from your neighbor, and so on. Dave Ramsey, author, 

talk show host and personal finance expert devotes a page on his website to “the stupid tax,” inviting readers to write in with 

their own embarrassing examples. (www.daveramsey.com) 

Minimize your taxes. If you’re on the verge of paying the stupid tax, consult a professional for advice. 

Most of us don’t enjoy paying any taxes, but there are some taxes that stand out as really stupid.  

In Hawaii the “sin tax” on a single pack of cigarettes is nearly $3.00. OK, but in Alabama, there is a 
sin tax on a deck of playing cards. 

In Arkansas, you pay a 6% fee to adorn your corpus with a tattoo. (How much do you love “Mom?”) 

Fourth of July sparklers are taxed in West Virginia. 

Residents of Virginia and Maryland pay a flushing tax. You got it, a monthly fee to flush the toilet. 
The revenues are used to cover sewerage treatment facilities. 

In 23 states, including the Great Bay State, marijuana, an illegal substance, is taxed.at $3.50 per gram 
for amounts over 40 grams. This drug tax imposes an additional penalty – tax evasion – upon drug 
offenders after they are arrested and criminally charged with a drug violation. 



                

The information contained herein should not be construed as personalized investment advice. There is no guarantee that the 

views or opinions expressed in this newsletter will be realized. Assabet Advisors, LLC (“Assabet”) is a Massachusetts state registered 

investment adviser.  This newsletter is limited to the dissemination of general information pertaining to its investment advisory 

services. For information pertaining to the registration status of Assabet, refer to the Investment Adviser Public Disclosure web site 

(www.adviserinfo.sec.gov). For additional information about Assabet, including fees and services, ask us for our disclosure state-

ment as set forth on Form ADV, or find it on our website.  

Are We a Fit? 

WWW.ASSABETADVISORS.COM 
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  The CEO of a research and consulting firm for financial advisors, described 9 different types of affluent investors.* His theme was 
that advisors need to be able to identify and understand each type in order to serve them well. He also acknowledged that individual 
advisors will have “sweet spots” and likely will be less able to assist certain types of clients. It has been interesting for us to consider 
where we fit and why. You also may be interested in identifying yourself as belonging to one or two categories. 

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

   

CLIENT TYPE  HOW WE RELATE 

FAMILY STEWARDS are primarily concerned with 
taking care of loved ones. Goals involve tuition, down 
payments, care for aging parents, passing on wealth.  

 
We share these values. We know how critical es-
tate planning and tax management are for Family 
Stewards and are happy to work with their other 
trusted advisors.  

INDEPENDENTS want financial freedom and flexibility 
– the ability to do what they want because they can 
afford it.  

 For Independents, we manage the assets for maxi-
mum growth at an appropriate level of risk, while 
also suggesting asset protection strategies.  

INVESTMENT PHOBICS have no interest in or under-
standing of investments. They want to delegate all 
investment duties and decisions.  

 It’s nice to be needed. We like helping to reduce 
the stress Phobics feel about investing and we of-
fer education to those who want to learn more.  

ANONYMOUS investors are highly private about their 
wealth, even keeping information from a trusted advi-
sor.  

 We are sympathetic to Anonymous’ feelings but we 
can serve best with more information. Fortunately 
we’ve seen trust grow over time.  

MOGULS enjoy maintaining power and control in all 
areas, even when working with an investment advisor.  

 We can collaborate, and we know it’s your money. 
However, it may not be your area of expertise. 
That’s why you have an advisor.  

VIPS value prestige and see their investments as a 
way to buy possessions and respect. They prefer advi-
sors with high status, visibility and prestigious.  

 High status, visibility and prestige? Puleeez! If Ass-
abet Advisors has any cachet it’s in being more 
dedicated to clients than to self-promotion.  

ACCUMULATORS feel most comfortable seeing their 
balance rise, and tend to spend relatively little of their 
wealth.  

 Prudent money management involves spending 
control so we appreciate the accumulative instinct.. 
to a point. Our job here is to show client when they 
can afford to treat themselves or others. 

GAMBLERS see investing as a game to win and be-
lieve that great investors, by taking great risks, can 
beat the markets.  

 Prudent investors are dispassionate, reducing 
emotions of fear and overconfidence. Studies have 
shown that speculation does not improve returns. 
Our approach would bore the Gamblers. 

INNOVATORS are excited and impressed by new in-
vestment products, strategies and trading methods.  

 We do keep up with what’s new in our field. How-
ever, there is no silver bullet and many innovations 
have proven to be harmful. It’s our job to be open, 
analytical, and also wary.  

*J. Bowen, “Multiple Personality Syndrome” www.financialplanning.com, 3/1/12. 


